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Q, PRODUCT IN FOCUS -
Meritor MXL Universal Joints

Only Meritor universal joints offer the below features
and benefits you should consider when choosing driveline
components for your vehicle.

Feature Benefits Meritor Comp. A

Nylon Thrust Washer Eliminates metal to metal contact, reducing wear and extending life. \/ X

Superior sealing characteristics with triple-lip seal and protective

metal deflector. This keeps lubrication in and contaminants out. X

Advanced Triple Lip Seal

Larger contact surface (20% more than competitors) and a robust
Superior Long Bearing Pack | bearing retention system provides superior damping force and \/ X
eliminates spinning cups.

Meritor MXL lube intervals are 3x longer than competitors.
This saves you or your business in lubrication and service costs.

Extended Lube Intervals

Quality Components -

Solid Construction Inside and Out

High Quality Finish Rough Quality Finish
Made in dedicated Meritor Origin of manufacturer
factory unknown

Meritor MXL Trunion Competitor A Trunion

38 Long Bearings 33 Bearings

Nylon Thrust Washer No Nylon Washer

Meritor MXL Triple Lip Competitor A Single Lip

Triple Lip Sealing System Single Lip Seal
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£} NEW PRODUCTS & SUPERSESSIONS

NEW PRODUCTS
Part Number Description

E285.M GEARSET

CKSK.1.1.S CALLIPER REPAIR KIT

A23111Y3301 TIE ROD

E-3169 TORQUE ROD

E-3184 UNI ROD & KIT

R0O05897L STUDS

MMD1525AF BRAKE PAD SET

MMD1311AF BRAKE PAD SET

MAX087K BRAKE PAD SET
SUPERSESSIONS

Old Part Number Description New Part Number

31337326 TIE ROD 3133T7326K
328016720 HARDWARE MISC AXLE M103280L6720
MS210045A1 HARDWARE MISC AXLE MS210045A2
R806015 SLACK ADJUSTER R806015A
3235V3012 DIFF CASE 3235H3310
BLKQ+R BRAKE LINING KIT OE BLKQPLUSR

All parts displayed in New Products & Supersessions will be available for immediate ordering. Lead times apply for the listed items.
Not all parts are available to Independent Customers.
Please contact Meritor Customer Service on (03) 8353 6050 for further information.
For full list of supersessions, CLICK HERE
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http://meritorpartsonline.com.au/Documents/PartsBulletins/Supersessions/supersessions_comprehensivelist2017.pdf
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® BrisBaANE TRUCK SHOW 2017

Meritor Aftermarket and Truck were part
of the recent Brisbane Truck Show held
last month. The sun was shining and it
was another successful turnout with many
enquiries on parts and visitors to the
stand. Axles on display were the MFS66,
RPL35 and the heavy haul P600.

The Run With The Bull theme was
represented strongly through out the
stand with the inclusions of a large screen
playing various technical videos and

our VR Experience featuring a product
overview from North America. Also added
to the stand was a large scale model of
the MXL Universal Joint!
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® BrISBANE TRUCK SHOW 2017

Above Left: Thimmaiah Napanda (VP - India), Joe Plomin (President - Aftermarket International)
Above Right: Matt Wolfe (VP - Aftermarket Asia Pacific)

Above: Staff members from Meritor Truck and Aftermarket Australia

From left: Tim Andrew (Account Mgr), Sam Parisella (Field Sales - Truck), Raj Ranganathan (Engineering),
Adam Carroll (Marketing & Product Team Leader), Catherine Tonna (Marketing), Ivan Cassar (Aftermarket Sales -
ASEAN), Ramnarain Vaidyanathan (Aftermarket Product Mgr), Dan Crabtree (MD - Meritor Australia),

Michael Snell (Sales & Marketing Mgr), Renzo Barone (Field Sales - Truck)

Meritor Truck and Aftermarket would like to take this opportunity to thank all visitors and customers to the stand.
Your support and partnership is important to us. We look forward to seeing you again in Brishane 2019!
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EMPLOYEE PROFILE - ADAM CARROLL

Role at Meritor: Product & Marketing Team Leader
Year Joined: 2017

What is your background in product and marketing management?

| was previously National All Makes Business Manager for Komatsu Australia. In this role | managed a range of
Ground Engaging Tools (GET) to fit most brands of construction and mining machinery.

Prior to that | was the Asia Pacific Marketing lead for the Caterpillar Work Tools business unit.

My background is primarily in the construction and mining machinery markets so the on-highway truck market is
relatively new to me.

What is your biggest challenge within this role?

The biggest challenge with my current role is understanding both the product Meritor offers and our position in the
market. Meritor has large OEM as well as smaller independent customers with very different requirements so it is
difficult to have a one size fits all approach.

Having recently attended the Brisbane Truck Show, | have a much better appreciation of the strength of the Meritor
brand but it also made me realise | still have a lot to learn about the industry. I'm lucky to have so many people

around the office who have years of experience.
What are your interests outside work?
Outside of work | enjoy riding my electric bicycle, fishing, camping and the odd game of badly played golf finished

off with a beer. It was also very satisfying to watch the Bulldogs win the premiership last year so I'm following them
pretty closely again this year.
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For more information on Meritor’s comprehensive range of driveline products, [
please contact your local sales representative or call customer service on

03 8353 6050 or visit www.meritorpartsonline.com MERITOR




